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How To Find Any Business Contact

Inside Claude
PULL NAME, ROLE, AND EMAIL WITH VIBE PROSPECTING

Connect one tool and Claude can reach a database of 800M+ professionals and 150M+
companies, then hand you the right person's name, title, and verified work email for outreach.
Here's the setup and how to use it the smart, professional way.

Connect Vibe Prospecting to Claude in one click
Find the exact decision-maker at any company
Build whole targeted contact lists, not just one name
Use buying signals to reach out at the right moment
Write outreach that lands instead of getting flagged as spam

Remove your own info from these databases

2026 Edition



What This Is (And What It's For)

Vibe Prospecting is a business-data connector for Claude. Once it's connected, Claude can look up
companies and the professionals who work at them, and pull verified work contact details. It's the same
kind of tool sales teams, recruiters, and founders pay big money for, now driven by plain conversation
inside Claude.

This is a B2B outreach tool. It's for finding the right person to email about a real business reason: a sales
pitch, a partnership, a recruiting message, a genuine introduction. Used that way it's a superpower. Used
to spam or bother people, it just burns your reputation. This guide is about the first one.

800M+ 150M+ $0

professional profiles companies to start (free credits)

HOW COST WORKS

Vibe Prospecting gives you a free account with starter credits, enough to try it and run real lookups. Pulling
contacts and building lists uses credits, and bigger jobs use more. If you scale up outreach, you move to a paid
plan. So it's free to start, credits-based after.
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Step 1: Connect Vibe Prospecting

One-time setup, about a minute.

STEP 1: Open your connectors

In Claude, go to Customize, then Connectors. Click Browse connectors.

STEP 2: Find and add Vibe Prospecting

Search for Vibe Prospecting (it's listed under Anthropic & Partners). Click it, then Add / Install.

STEP 3: Sign in and grant access

Follow the sign-in prompt to create your free Vibe Prospecting account and approve access. Once it's
connected, Claude can query the database whenever you ask. You only do this once.

If it won't connect

You can't find it in the list. Search the exact name "Vibe Prospecting,” and look under the Anthropic &
Partners section of Browse connectors.

It didn't ask you to sign in. Open the connector and hit Connect again, that triggers the account sign-up

and the access approval.

TIP

Name the connector in your prompt (*using Vibe Prospecting”) so Claude reaches for it instead of guessing
from the open web. That's what pulls the verified data.
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Step 2: Find A Contact

The core move. Tell Claude the role and the company, and it returns the person, their title, and their
verified work email.

Using Vi be Prospecting, find me the [JOB TI TLE] at

[COWANY]. Gve nme their full nanme, exact title, and

verified work email. |If nore than one person fits,

list the nost likely feww th their department or

Li nkedln so | can pick the right one.

What happens next: Claude queries the database and hands you the match, name, role, and work email,
ready for a professional outreach message. If the exact title doesn't exist at that company, it'll suggest the
closest decision-maker.

GET THE RIGHT PERSON, NOT JUST A PERSON

Be specific about the role you actually need. "VP of Marketing" and "Head of Demand Gen" reach different
people. If you're not sure who owns what you're pitching, ask Claude: "who at [company] would own [the thing
I'm selling]?" and let it find that person.




Step 3: Build A Whole List

One contact is handy. The real power is building a targeted list of everyone worth reaching, filtered exactly
how you want.

Build a targeted list

Using Vi be Prospecting, build me a |list of everyone

with the title [e.g. Head of Marketing] at [industry

or type of conpany] in [location], conpany size
[range]. G ve ne nane, title, conpany, and verified

emai|l for each, and export it to a CSV.

Reach out at the right moment (buying signals)

The database tracks signals like funding rounds, hiring sprees, and new tools a company adopts.
Reaching out right after one of these lands far better than a cold blast.

Using Vi be Prospecting, find conpanies in [industry]
that recently [raised funding / started hiring for X
/ adopted Y tool], and give ne the best person to

contact at each, with their verified email.

Draft the outreach

For these contacts, wite a short, personalized

cold email for each based on their role, conpany,

and the signal we found. Keep it human and specific,

one clear ask, no fluff, easy to reply to.

TIP

Personalized beats bulk every time. Ten emails that reference something real about the person get more
replies than a thousand copy-paste blasts, and they don't torch your sending reputation.



Use It The Right Way

This is powerful data, so use it like a pro, not a spammer. A few rules keep your outreach effective and
keep you out of trouble.

Have areal reason

Only reach out when you genuinely have something relevant for that person or their company. "I found
your email” is not a reason. A real offer, question, or introduction is.

Follow the rules for cold outreach

Business email outreach is legal, but there are rules. In the US, CAN-SPAM requires accurate sender info
and an easy way to opt out. For contacts in the EU or UK, GDPR expects a lawful basis and an easy
unsubscribe. Keep it honest, and always give people a way to say "stop."

Honor every opt-out, instantly

If someone asks to be removed or says not interested, you're done, remove them and don't contact them
again. It's the law in most places and it's just decency.

HEADS UP

Never use this to find someone's personal home address, personal phone, or to contact anyone for
harassment, or anything that isn't legitimate professional business. That's not what this is for, and it's the fast
track to legal trouble and a wrecked reputation.
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Bonus: Get Yourself Out Of The Databases

If Claude can find other people, it can find you. Here's how to see where you're listed and get removed,
worth doing whether or not you use the tool yourself.

If any of ny information is in these business

dat abases, find where I'mlisted and give ne the

exact steps to opt out and get renoved. My details:

[ name, conpany, work email].

Claude will point you to the data provider's opt-out process. Most business-data companies are legally
required to honor removal requests, especially under GDPR and CCPA, so it usually just takes a form.

WANT THE FULL PRIVACY CLEANUP

This removes you from the business database. If you also want your personal info (home address, phone) off
the people-search sites, that's a separate, bigger cleanup, ask Claude to "build me a full personal privacy
removal plan" and it'll walk you through the data brokers and Google's removal tools too.




The One-Page Cheat Sheet

The whole thing, in order. Screenshot this.

1. Connect Claude: Customize, Connectors, Browse, find Vibe Prospecting, add, sign in

2. Find a contact "Find me the [role] at [company] and their verified email, using Vibe Prospecting”
3. Build a list "Build a list of [role] at [industry] in [place], export to CSV"

4. Time it "Find companies that just [raised / are hiring] and who to contact"

5. Draft outreach "Write a short, personalized email for each"

6. Protect yourself "Where am | listed, and how do | opt out?"

The rules that keep it working

Say "using Vibe Prospecting" so Claude pulls verified data. Be specific about the role you need. Only
reach out with a real reason. Follow CAN-SPAM and GDPR, and honor every opt-out instantly.
Personalize, don't blast, that's what actually gets replies.

YOUR ACTION PLAN

1. Connect Vibe Prospecting (free account). 2. Find one real decision-maker you'd genuinely want to reach. 3.
Have Claude draft a personalized, specific email. 4. Send it like a human. 5. Opt yourself out of the databases
while you're at it.




Want More Al Tips Like This?

| post daily Al content, tool breakdowns, and prompts that actually help you get more done. Follow
me for the latest.

@MavGPT

TikTok | Instagram | Facebook

The right person is one prompt away. Reach out like you mean it.
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